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29 The holidays came and went, and we

Pr esi

L e

are excited about the New Year. |
hope everyone had a wonderful holi-
day season. The board and chapter
committees have been hard at work,
ensuring the goals of the chapter will
be met in the upcoming year. Col-
lege outreach is of particular interest
to attract new appraisers into this
field. | attended an appraisal class at
UC Davis a few years ago (22 years
ago to be exact), and Dean Stahr,
MAI spoke in the class promoting the
appraisal profession. | accepted a
position with
| graduated, and he immediately en-
couraged me to join the Appraisal
Institute and seek designation. This
type of college outreach is crucial to
attract new talent in the field, and
continue to promote and grow the
quality of the membership.

Continued below...

Deano:«

added the SRA designation to their
existing MAI designations, John Car-
rothers and Steve Calandra earned
MAI designations, and Mary Yankeur
earned an SRA designation. Con-
gratulations on obtaining the

Continued below...

Chapter Membership Statistics

Total Practicing Members
Designated Members
Associate Members
Affiliate Members

Plus, Non-Practicing Members

320
111
151
4
54

The current membership totals 320
practicing appraisers, of which 35%
are designated members and 47%
are Associate Members. Several
designations have been achieved
recently; three SRA designations and
two MAI designations. Michelle Van
De Pol and Steve Parent ...

Continued above...

designations, especially in these diffi-
cult economic times. The education
is off to a great start, with the Eco-
nomic Forecast again a huge suc-
cess. Art Leck, MAI and Brent
Christierson started the program sev-
eral years ago, and the event has

Article continued on page 10...
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Economic Forecast 2011:
What We Learned

By Vicki Briggs, MAI

We had a great turn-out again for our annual Economic
Forecast, which was held Friday, January 11". Materi-
als from each of the presentations have been posted to
the fAiDownloadsd section of
www.sac-ai.org/dwnld.html . Be sure to check it out!

In his usual lively manner, Dr. Christopher Thornberg
Founder of Beacon Economics, discussed national,

state, and regional economic trends - and gave us his
forecast. Forachange-t hi s year dés for

The recession officially 0

now in a period of Arecovel

Thornberg, firecessi onwhersthel
sailords face hit sENDhfedheri d
cession. But how long it might take that sailor to get
back up again is anyoneos
more so in the Sacramento Region, we are still caught
up in the wobbly fgetting

Foll owing the downturns in
economy grew very fast. But this time around i we
arendt seeing a rapid reco

much to Apull the economy
mained fl at and there has
retrenchmento. I'n previou

this kind of retrenchment i and Nationwide, just too

many houses have been built. Mr. Thornberg noted that
in California we don6t Hhav
but what we do have is a |

What 6s needed i s hi §hotgantd e p

homes being built in the suburbs. When current interest
rates are factored in, affordability is good 1 but home-
owner equity is now at a record low.

Thornberg forecasts that the high level of unemployment
will remain due to restructuring. Most of those remaining
unemployed willbelow-i ncome wor ker s
finding another job i because the work that they did in
the past can now be done by computers. As a result, the
need is greater than ever for more public education. In
the real estate sector, the housing market will likely re-
main flat for the next few years, and the office market will

Photos: Key Note Speaker Dr. Christopher Thornberg
along with Brent Christierson & Art Leck, MAI pointing
towards the way the economy is going...UP!

Speaker Garrick Brown in conversation with Jared

uGalabrepeh ase of the recession.

Econ forecast continued on page 3...
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...Economic Forecast Continued from page 2

remain weak (rents are down and vacancy rates up).

Garrick Brown, Northern California Research Director for Cassidy Turley BT Commercial, provided an excellent

overview of the regional of fice, retail and industri
of optimismo to the |l ocal commercial real estate mar
in the Bay Areaduetothe high-t ech i ndustry. Businesses that have s
meano so corporate profits are up. And foll owing th
expect in the future (election results = gridlock = no change, which is good for business!).

- Locally, the multi-family market is improving and should
% continue to do so since housing formations delayed by
the recession will be on the increase. The industrial mar-
ket will see stabilization this year and is likely to be the
gfirst sector to reach fAmar
"#space will continue to fibe
tinue to exit the market. There will be much more growth
| from large users. As consumer spending picks up ware-
housers will require more storage space i although rents
= will likely stay where they are (low).

e Cragy gy
g B

The retail sector will see improvement during 2011. Companies are gearing up their expansion plans (big boxes -
NOT mom & pop stores). Franchise restaurants are expanding and some entirely new restaurants are opening in
the area. Drug stores will remain strong due to demographics. 30,000 s.f. spaces will be fairly easy to lease
(although at 50% of their former rate), but 100,000 s.f. vacant spaces will be much more difficult. How a center
does will all come back to the old adage - location, location, location. Urban markets will improve before suburban
markets, and retail centers at prime intersections with good access and solid anchor stores will continue to do fine.

al
k e

e

ket
a

Secondary locations will continue to struggle and centers with 3% ier locations wil.|l remai

Vacant Land: Residential foreclosures wil!/| cont M4yeass. Asa
resul t, residenti al |l and deals are stil] being done
volved. Garrick cited a residential development land sale in Folsom where the buyer paid $0.05 to $0.06 on the
dollar, with the buyer anticipating a 5-year hold.

Garrick doesnot v see commercial
land transactions ; ; " | coming back for
fanot her years sti
dustrial and retail land will remain
fidead, or
exceptions are
stores and fast

i n a com3
! land for new drug
food locations.

at

Econ forecast continued page 4...
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...Econ Forecast continued from page 3

Greg Paquin , principal with The Gregory Group, pre-

sented an overview of the regional housing market. Mr.
Paquin expects that our
tinue to trudge along the
and warns that there are still more foreclosures coming!

In the Sacramento Region permits for just 3,000+/- new
homes were issued in 2010 i compared to the typical
annual average of 14,000+/- permits. Just 1,733 new
homes were sold in the Region in all of 2010, versus
17,000 new homes sold at the height of the market (our
local average is 9,578 sales per year). New home prices
are now fAiback to the 2002
In terms of residential land, Greg reports that optimism in
the market, brought on by tax incentives, resulted in a
surge in sales of finished lots early in 2010. But when
the incentives disappeared, demand fell and prices de-
clined. In coming up with their pro-formas, builders are
now looking at 2001/2002 levels for pricing, so land
prices had to give.

o

Nearly 50% of the new homes on the market today are
selling for less than $300,000. There has also been
good activity in the
Valley Clovis and N.E. Fresno (near the UC) are doing
fairly well, and interest is beginning to pick up in the
Manteca/Lathrup area because of its location within
commuting distance to Bay Area jobs.

In the resale market, 62% of all homes sold are
fidi stressedo. Il nvestors
homes, and then renting them out or reselling at a profit.

Pacquin notes that a shift in demographics is occurring
locally, with most of the future growth expected at the
younger and older extremes, and essentially no growth
in the 35 to 54 year-old segment. As a result, future
demand for housing will be in the entry level and active
adult sectors. The traditional large move-up homes that
were built in the suburbs
popular i and the inventory of homes already available
in this category is likely to be more than enough to sat-
isfy future demand.

Younger people are willing to live in higher density and
urban locationsi wi t h Aur banbo
the suburbs becoming more popular. Seeing what their
parents went through in

| o ma@fér hdmeswihi tattmologyefeaturestandfgneen leri-

a

ter ms

younger people will be more willing to rent for a longer
period of time, and when they do finally buy will be look-

C
brgyt Enptyrnebterg andaretifees are less likady toyae-a r
cept higher-density but are willing to go smaller (without
sacrificing quality), and want homes with no stairs.

Greg expects that the current cycle in the housing mar-
ket will last another severalyearsi and pr obab
ifeel | ike it used todo unt
over the near-term, home prices may drop another 10-
I580v e | O .

New Database Available to
Designated Members

Designated members now have FREE access

AACt i yepstdd prefhiunk resRdicH fatabase senité.  C €

Features include:

fDatabase of 1,000-plus real estate affiliated publi-
cations - complete coverage of real estate periodicals, all
in one place!

finstitute of Real Estate Management's Journal of
ir:’rgper Mania\ggmenti b n
TA Xn¥ericangReaI Ifstate g

fReal Estate Review

JEstates Gazette

fAnd many more!

fAbility to pass your search term from the Lum Li-
brary's online catalog through EBSCO for ultimate con-
venience.

fEffortlessly search for certain terms or phrases in
allperipdicals. Also, pagrawsyounsearch to Bre pastiewlar
journal or magazine.

TBrowse real estate titles by issue or by list of jour-
nals and publications. To view a list of journals and pub-

lications, visit www.appraisalinstitute.org/library/

é‘ol:ieliy’jouraallsx !

( dens 8yengy.aspxe(tAIMERYIREDR

of the real estate #Acr
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THE TIMES AREA-CHANGI Ntiée.byMichael H. Voors, SRA, CRP

The world of residential real estate appraising has under-
gone some rapid changes lately - with many more changes
coming soon. Market changes are normal, but the advance-
ment of technology and the regulatory changes coming will
transform the profession. Here are some of the things the
AQB, the Congress, and Fannie/Freddie have in progress.

The Appraiser Qualifications Board (AQB ) recently came
out with the second exposure draft of revisions to real prop-
erty appraiser qualifications. The first draft was in October,
with comments accepted up to December. Comments on
the second draft will be accepted up to February 18. The
Board wants the adoption date to be before the yeards end,
with an effective date of January 1, 2015. The details can be found on a link from the Appraisal Foundation. The

Board is proposing requiring an AA degree for all Il icensed
certified residential licenses. It does away with the credits in lieu of a degree option. It adds some background check

requirements, and will allow some limited college programs to count for the qualifying education. It would also re-

quire the seven-hour USPAP course to be taken within six months of any changes to USPAP.

The Frank -Dodd Bill has been passed and signed. One aspect of this bill is to sunset the HVCC; however, it has
added many of those provisions to the Truth in Lending Act. The bill provides SOME regulation for SOME AMCs,

but what we are REALLY interested in is the AReasonabl e and
takes effect on April 1 (I know, April fool ds dayé coinciden
customary feesd. Those fees are to be calculated without the

In September of this year, Fannie and Freddie are implementing the Uniform Appraisal Dataset (UAD).  Fannie-

Mae Lender Letter LL-2010-15 provides the basics. The details can be found on UAD Specification Appendix D.

This is a PDF with all the fields broken down. Initially, this looks benign, with much of the work relegated to the

forms companies. Every field on the standard forms is addressed. There are standardizations of fields (e.g. State

must be two characters), clarifications (e.g. Il ender entry |
be in the certifications), and restrictions (e.g. Condition will be restricted to a C1 to C6 rating with a breakdown of the

ratings defined in the UAD Specification). This has the potential to cause a lot of confusion. The GSEs plan to work

with appraisal associations to distribute the information, so stay tuned!

The most concerning issue on the horizon is a result of the Frank Dodd bill. The Government Accounting Office
(GAO) is to study appraisal methods and appraiser selection for one year, then report back to Congress. They have
already submitted their 90-day report. | would expect some additional legislative actions as a result of the

i GAO study.

Over the next few years the changes we will face will be profound.

The appraiser today needs to be aware of what is coming and

be prepared to deal with it.  The time to voice your opinion comes

early in the process. The UAD and Frank-Dodd Bi | | are ddo
deal so. But the AQB profgfgesmadnt i s stil |
your voice heard, now is the time

Left: Dave Wraa, MAI; Janet Holland, MAI; Chuck LaFlamme, MAI;
Art Leck, MAI; Brent Christierson, Michael Voors, SRA; and Linda
Molinari, SRA being installed at the 2011 Installation Dinner
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BEWARETDONOT SHAR

A U.S. Federal Court in Greenbelt, Md., has awarded Co-
Star Group, Inc., more than $1.1. million in damages in a
case involving appraisers who shared passwords and

The Lobbyist Den

By John Larson
California State Government Relations Subcommittee

data in violation of CoSt alros——Tterrms—o s,
according to the company6s Dec. 22 news;s
case involved defendants in Orange County, Calif., Hous- g g y the word t

ton and Palm Beach Gardens, Fla., who illegally resold
their CoStar passwords to provide unauthorized access to

CoStardéds onlin

real estate data. The ruling
confirms that
of use agreeme
taken seriously.

No Appraisal Institute mem-
bers were among the defen-
dants, who included: Russ
Gressett, an appraiser in Houston doing business as TGC
Realty Counselors, and Orange County, Calif.-based
Pathfinders Mortgage Corporation. The court ordered
Gressett to pay CoStar $683,280 for sharing his user-
name and password with a number of Houston-based
commercial real estate companies. Gressett is also liable
for $120,000 in copyright violation damages for unauthor-
ized use of CoStar photographs. The court ordered Path-
finder to pay $483,120 for using password data assigned
to another company, according to the Orange County
Register. The court made a judgment in default against
Mark Field of apparently now-defunct Alliance Valuation
Group. Field failed to appear in court and, according to
CoStar, has apparently left the country.

RESIDENTIAL APPRAISAL TIPS
FOR CONSUMERS

The Appraisal Institute urges homeowners and buyers to
make sure their lender hires a qualified appraiser i such
as a designated member of the Appraisal Institute i and
to request a copy of the appraisal report from the lender.
Other tips included: accompanying the appraiser during
the inspection of the property if possible; examining the
appraisal report and asking questions; appealing the ap-
praisal if appropriate; and filing legitimate complaints with
appropriate state board or professional appraisal organi-
zations. The list also suggested asking the lender to order
a second appraisal by a qualified and designated ap-
praiser. The entire list of tips is available at:
www.appraisalinstitute.org/newsadvocacy/downloads/
Alhelpfultipsforconsumers.pdf .

a cocktail party and then
wat ch as pe
Blaz&- KR M @Heif ihdab
begins to nod in agree-
hént @igpying al ik
frdct8dOsmien Phd, fist
as the conversation be-
gins, there is a sudden

6 ory-gos ho, a

the watch, followed by a

dramatic apology and

wooshé 1 6m | eft standing-there de
appraisal issues of the day to a tray of appetizers and a

couple of catering staff.

Okay, so | exaggeratei but only sl ightlyé.
That 6s why | prefer the word Owa
dogs i at least most people. Those loyal helpful crea-

tures that guard the sheep, lead the blind, listen for

prowlers, fetch the paper and generally keep us happy

and feeling safe, right?

That 6s what we do. The Californi
Relations Subcommittee (or CSGRS for short) is the
appraiserf6s government watchdog.

sniffing the trail for any bill, regulation, court case or
other government-related activity that may impact our
profession adversely. Working through attorney Mike
Belote, a lobbyist with Cal Advocates in Sacramento,
we occasionally sponsor legislation when the need
arises. More typically, we are working to counter legis-
lation being sponsored by interests contrary to our own.
Although the committee meets just two times per year,
we are in frequent communication by e-mail and via
conference call.

We have been quite spoiled until recently to have had a
member of the Sacramento-Sierra Chapter, Richard
Murphy, MAI, as the committee chair.

Article continued on page 7...
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Lobbyist den continued fro ChapterCongratuIatesNew

Richard has provided dedicated and competent leader-

ship, qguietly directing tt Designees!! Il ping to
protect us from some pretty diabolical stuff over the past

few years i residential and commercial appraisers alike. CONGRATULATIONS

In the aftermath of the real estate collapse and resulting

economic recession there has been a lot of finger point- JIM SHEWBRIDGE, MAI

ing by lenders, brokers, lawmakers and regulators i
much of which has been directed our way. A brief outline
of some of the issues we are currently facing includes:

T An effort to consolidate oversight of DRE
(Department of Real Estate) and OREA

1 Appraisal Management Company (AMC) regu-

lation

1 Effort to expand BPOs beyond listings and
sales

1 Protection of appraiser fees (reasonable and
customary)

1  Appraiser independence
In the coming year we expect additional issues to surface
with new legislators and political appointees taking office.
While we hope to be prepared for battle - we can always
use your help. If you are aware of an issue that should Above Chuck LaFlamme, MAI & Jim Shewbridge, PhD, MAI

be front and center on our radar or_you can see another Jim Shewbridge is_currently an independent appraiser
means to help, just lTet UgykhAWin cHicB 2ihKstafed dbfrdlsingP 2d4,
woof! having lwedeinto tiie professiond by Chuck

F ann | e M ae 6 S Palflan@edx/lﬁl @qufk Iias @eeha great mentor for

many years, with his 35+ years of appraising experience.

Fannie Mae released its January 2011 Economic Out- Jim took full advantage of the Sacramento Sierra Chap-
look Jan. 18 with predictions of slight growth this year t er 6 s educational opportunities by
and more growth in 2012. The new forecast predicted an necessary to qualify for the MAI designation by the fall of
18 percent increase in housing starts in 2011 and a five 2007, and then passed the Comprehensive Exam soon

percent increase in home sthdreafter. The DamonRerort?M el FHAE gvasnan-m -

ics & Mortgage Market Analysis Group, which released other story!!! With appraising and family taking up most

the outlook report, dogetehot anmdsi pame, iahgrdDewmdb Report t oo
viewdo in the housing sect ocompletat il 2012. According to the

Fannie Mae report, the Bureau of Census Housing Va-
cancy Survey shows the number of vacant homes for
sale or rent is resting above its normal level as 2011 be-
gins. In addition, a long shadow inventory of homes is
expected to reach the market this year. Federal Open
Market Committee members noted their concern at a
Dec. 14 meeting that the unusually large supply of
homes on the market will support drops in prices.

Jim has a background as an engineer, so naturally en-
joys the analytical and the construction sides of apprais-
ing most. Prior to entering the appraisal field, Jim held a
variety of metallurgical engineering positions with Exxon
Nuclear Corp in Richland, WA, Knolls Atomic Power Lab
(a division of GE) in Schenectady, NY, and with Rockwell
International at the DOE nuclear weapons facility near
Denver, Colorado.

For Fannie Maeds full econpdepsife s8af, AT whed fey Wéte botn
www.fanniemae.com/media/pdf/economics/2011/ graduate students. Together in Colorado, they built and
Summary_012011.pdf Article continued on page 8...
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Designations continued from pa%BATIéNEWWEBSH_E&

operated a riding academy with 45 horses and two train- PROGRAMS

ers. Jim designed and built their house, a 24-stall barn, The U. S. Smal | Busi ness -
and a 15,000 Sq Ft fully-enclosed riding arena, and then designed website, unveiled Dec. 21, features new con-
worked professionally in construction. tent, small business search, improved navigation, inte-
gration of www.business.gov content, interactive loca-
tion-based maps, user-rated content and a dynamic
new web tool called SBA Direct. Located at
www.sba.gov, SBA Direct allows website visitors to
personalize their browsing experience according to their
business type, geography and needs and then delivers

After moving to California, he designed & built their cur-
rent home (yes, every nail!) and horse barn on 10 acres
south of Oroville, where they now care for four horses and
a variety of other critters. Joan trains the horses and rides
competitive Dressage, and they are both very active in a
Sacramento-area Dressage society. Jim keeps the

horseso fee t trimmed & sh OtPoh. sBA rb#’ect glsto %%v?des f|nf0r}natiobn¥)n SBA grcl)-
home-made recumbent bicycle.

grams that can help businesses succeed, such as finan-

[Edi t or 8si W@Mhniesounds like Jim is very cial assistance, exporting and government contracting

smart i and very busy! Maybe we can convince him to OPPOrtunities, counseling and training.

give the rest of us slugs a few tips on time-management! |
In other news, the SBA announced two new loan initia-

tives Dec. 15: Small Loan Advantage and Community
Advantage. They are aimed at increasing the number of
lower-dollar SBA 7(a) loans going to small businesses
and entrepreneurs in underserved communities. Small
Loan Advantage and Community Advantage will offer a
streamlined application process for SBA-guaranteed 7
(a) loans up to $250,000. These loans will come with
the regular 7(a) government guarantee, 85 percent for
loans up to $150,000 and 75 percent for those greater
than $150,000. Small Loan Advantage will be available
to the 630 financial institutions across the country in the
agencyods Preferred Lender

mﬂni% Afivantage v'/ill %xpﬁnd,th% points of access

. . Co
One Des i gna tion smgl business owners have for g(gting loans by open-

Admini st

targeted information based on. t he

ng his

Program.

Enough! ing the SBAOd6s 7(a) | dmcupedgr am

Congratulations to Michelle Van De Pol, MAI and Steve
Parent, MAI --- both were just awarded SRA
designations!!!

financial institutions, including community development
financial institutions, certified development companies
and non-profit micro lending intermediaries. Community
Advantage will leverage the experience these institu-
tions already have in lending to minority, women-owned
and start-up companies in economically challenged
markets, along with their management and technical
assistance expertise, the SBA said. The two new loan
initiatives will be implemented by March 15, and the
agency will end its existing Community Express pilot
loan program on April 30, according to an SBA news
release.
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EDUCATION CORNER

By Frank Molinari, SRA
Education Chair

Happy New Year to all' It looks like it will be another interesting year in the
world of valuation. This month | want to focus on one segment of the industry
that is in dire straits, the Residential Appraiser. If you appraise residential prop-
erties and have been working for AMdés | atel
do residential appraisers stay alive in the world of low fees, few assignments,
rising gas prices, and 24 hour turnaround time? You remake yourself!

The New Year is a good time to review your current business strategy and
change those things that need changing. Here are some things that have
worked in the past and will work for the future.

1 Get diversified. Take additional courses that will increase your knowledge of

a particular property type such as 4dpartment

structures and luxury single family residences. Not all appraisal assignments

are governed by FIRREA.

1 Try taking on assignments that are not lending related such as residential litigation and estate work. Advertise or

call on Estate, Family Law, and Bankruptcy Attorneys.

1 If you are a woman or a minority, get certified by a government agency for Women and Minority Owned Busi-

ness, and bid on a government related appraisal assignment.

1  Call on commercial appraisers who do not perform residential assignments and ask for a referral.

1 Join the Appraisal Institute and get involved. You will be surprised to see users of appraisal services at our
educational offerings.

1 Get your website up and running. There are several appraisal website companies available to set you up and
point you in the right direction for appraisal assignment leads.

1 Review your market area for tax appeal work. See where the property tax assessments are high and solicit the
individual homeowners for tax appeal appraisal assignment.

1 Increase your territory. If you normally do appraisals in one or two counties, take on three or four. You can get
geographically competent while Aind the assignment|.

The most important part of the new year is to get out while it is slow and say hello to every Realtor, Lawyer, and
Accountant and take our upcoming Sacramento-Sierra Chapter of Appraisal Institute Educational offerings geared
towards the residential appraiser.

Here are a few upcoming offerings: NEWS FROM THE STATE CAPITAL:
Apartment Appraisal i February 9&10 Instructor Bob Clark has been asked by Go
Dawn Molitor, SRA to stay on as Director of OREA - and he has

agreed to do so!

Life Beyond Lending, April 14, Rick Heyn, SRA

Appraisal Curriculum Overview -1 Day May 12 B O B C I_, A R K

Director

Case Studies in Green Residential Buildings May 19

Appraisal Curriculum Overview -2 Day May 25-26

Newsletter of the Sacramento Sierra Chapter
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2012-13 USPAP Exposure Draft

Al voiced concern against the proposed record keeping
rule and related edits to the Conduct section of the Eth-

The Appraisal Institute expressed concern about the i ¢s rul e. While the ASBOGs
proposed changes to the definitions of both

fiextraordinary assumpt i on okeepingdoesinotcprespanéte ang ef the othey rukgs in
in the Fourth Exposure Draft of Proposed Changes for USPAP) , the Al said that

obligation of appraisers, is rightfully part of the Ethics
rul@a ang that teeexisting atructure ©fAJFRAP ought tg be
preserved. 0

the 2012-13 edition of the Uniform Standards of Profes-
sional Apprai sal Practice.
14 letter to the Appraisal Standards Board.

ofFOTrfhtylpeo t Aertiaiagal I nstitut
t h e wwavjappraigalingtitut¢.qrg/ngwsadvgeacy/
letrs_tstimny.aspx#Comments

I n t he case
condition, o

clear whether the knowledge of
the condition is as of the effec-

LUSIFORM, STANDARDS OF
PROFESSIOMAL APPRAISAL PRACTKE

. tive date, or the condition itself For t he ASBG&6s Dec. 10 four
(that which exists) is as of the https://appraisalfoundation.sharefile.com/d/
oreerearerer——r effective date. The same issue $€001d41a1384c57h.
] o e e o 2 | exists for extraordinary as-
= sumptions, the Appraisal Inst- Pr e s | dent O0s arti o
tute wrote. Al applauded the ,
ASBoO6s decision to drop i tsb @rlopowgﬁ to require the

ing of extraordinary assumptions, saying that the same
rationale should be applied to the remaining proposal to

require the labeling of hypothetical conditions. has been well attended each year. Local brokers with

Cassidy Turley/BT Commercial attended the event (Jim
Gray, CCIM and Nahz Anvary, CCIM), and the event
was highlighted in their
?v%nt |suo|bvr|ogshq gerl]ng attelndned bge{ Wédﬁl’&l,gilien&e,
and thanks to Art and Brent for another great program.

The Appraisal Institute also wrote in opposition to the
proposed requirement to disclose exposure time. Al
wr ote that fithe existing

develop an opinion of exposure time linked to the market
value opinion should be removed (as) it addresses meth-
odology, not standards. Further, exposure time is but
one element of a market value definition, and there is no
reason to emphasize it abo

We will be sending a request for help in the near future
to fill/add to our various committees of the chapter. The
committees need your help, and what a great way to
MeBorR with yolir peer® while providing a service to the
membership. Sign up for a committee and become part
of the future of the Sacramento-Sierra Chapter of the
Appraisal Institute.

Al called for the abandonment of the proposed revisions
to Standards Rules 2-3, 3-6, 6-9, 8-3 and 10-3, which
adds to a requirement to disclose prior services that was
added to USPAP with the 2010 edition. Al stated this We are here to serve the membership and look forward
requirement is fAunwor kabl etoaipraspepusyeartaheads
removed entirely from USPAP ¢é it causes
and mistrust in he market. o

Dave Wraa, MAI
The Appraisal Institute said it supports the proposal to Sacramento Sierra Chapter President
retire Standards 4 and 57 Real Property Appraisal Con-
sulting Development and Reportingi si nce fit he
is adequately addressed n
suggests the issuance of an Advisory Opinion in their
place.

and shoul d
confusion
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the bal ance
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PREDICTIONS FOR 2011

California-based re-
search company IBIS-
World has named real
estate appraisal
among the top six
industries poised to
grow in 2011 . Among
the criteria judged
were revenue growth,
employment  growth,
current profits and
barriers to entry. IBIS-
World predicts an 8.8 percent revenue growth and a 3.8
percent employment growth for the appraisal industry.
ifRecovery in the battered
be slow going, but this area should be among the first to
i mprove, 0 according to
I Bl SWorl dés findings. fi E x
to pick up, giving appraisers plenty of work. Additionally,
as the recession wanes and low interest rates persist,
businesses looking to expand will boost the commercial
mar kets as well . 0 I nc.
firms in the industry are single-owner operated or small
independents, they don't need to take on employees to
grow.

The other five fields are: debt collection agencies, e-
commerce and online auctions, environmental consult-
ing, advertising agencies, job training and career con-
sulting. For the full list, visit www.inc.com/ss/6-top-
performing-industries-for-2011 .

In a separate study, IBISWorld listed multifamily home-
building as one of the top 10 growth industries for
2011, according to The Street. After revenue tumbled
from $40 billion in 2006 to just $19 billion in 2010, this
industry is projected to finally see growth again in 2011,
The Street said in a Dec. 24 article. Rental income will
be the key to the industry's revival as an economic re-
covery is expected to increase demand for properties
that have rentable apartments. "The cyclical recovery of
the real estate market, including improvements in prop-
erty values, rental rates and transaction volumes, will
support this industry," said IBISWorld Senior Industry
Analyst Toon van Beeck, who authored the study. For
the entire list, see www.thestreet.com/story/10954318/1/

top-growth-industries-for-2011.html .

As predicted by Peter Christiansen, general counsel for
LIA Administrators & Insurance Services, several ap-
praisal management companies likely will be sued by the
Federal Deposit Insurance Corporation in 2011.
Christiansen, an Associate member of the Appraisal
Institute, made his predictions in a Dec. 21 posting on
Appraiser Law Blog. Based on both existing trends and
emerging issues, Christiansen noted that several AMCs
likely will be sued relating to appraisals performed for
failed lenders, principally for loans made from 2005 to
early 2008. Additionally, he expects that more AMCs will
be named as defendants in lawsuits filed by borrowers
and lenders alleging claims about poor quality apprais-
als.

Ghristiansen @lsotexpects thaha handfliof lenders willi k
sue AMCs to enforce appraisal warranties, which obli-

I n gates amANCaxpayrasses angieasts fier mertgageore- t

Rutchaseg anchoghat éosses dlamed on faylts aprraisplse
Also, with new authority under some state AMC laws, he
said LIA expects that a few national AMCs will be penal-
ized by state regulators t

meopleteilisi @f 201 predictions fopappraisal masage- m

ment companies in 2011, visit
www.appraiserlawblog.com/2010/12/11-predictions-for-
amc-liability-risks.html .
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Mark Your Calendar!

. 2011 LDAC

The date and location of the 2011 Leadership Development

= and Advisory Council (LDAC) has been confirmed. Events will
: take place Tuesday, July 26 i Thursday July 28 at the Hyatt
Regency Washington on Capitol Hill in Washington, DC.

2011 GENERAL COMP EXAM SCHEDULE
The 2011 schedule for the General Comprehensive Examination is as follows:
April 28-29 (application deadline i March 3)
July 28-29 (application deadline i June 2)
October 24-25 (application deadline T August 29)

Note: Applications for the Examination, Demonstration Report

(or Alternative), and Experience Screening are located on the Designation
Requirement Tools page of National|
www.appraisalinstitute.org/membership/huides.aspx.

LITIGATION CONFERENCE:

The Northern CA Chapter wildl be
Conferenceo at Filoli Gardens on
ence, you will want to tour the property. Located 30 miles south of San
Francisco, Filoli is an historic site of the National Trust for Historic Preser-
vation and one of the finest remaining country estates of the early 20th
century. The gardens at Filoli are beautiful!

Filoi Gardens

Appraisal Institute Releases E -books

The Appraisal Institute released five of its publications in the electronic book format through Amazon.com on Dec.

15, offering readers multiple ways and price points
I ranging in price from $9.99t0 $14.297i ncl ude three of Al 6s |l atest ti
AAppraising the Appraisal The Art of Appraisal R4
AAn I ntroduction to Green Homes, o0 by Al an -Bookfd $9r@9nd

AAn Insider's Guide to Home Buying, 0
able as an e-book for $9.99.

Rattermann6s 2007 book, fivaluation b
Logic,0 is $9.99 through Amazon; and

Stephanie Coleman, MAI, SRA, also is available as a $9.99 e-book.

To order the e-books, visit www.amazon.com and conduct a title search for any of
the above. To order the physical versions, visit www.appraisalinstitute.org/store/c-
18-all-books.aspx . The books will be available as e-books on http://
ebookstore.sony.com/, http://www.barnesandnoble.com/ and other e-book sites in
the upcoming weeks.

hual
lhddition
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TOP 10 LEAST RECOMMENDED Technology is changing home design, too. Moving for-

ward, homeowners will be able to control their home
RESIDENTIAL DESIGNS entertainment, security system, appliances and lighting
According to a Dec. 21 overview in Builder magazine, remotely with smart phone applications, Brian Goldberg,
residential design trends for 2011 include smaller single- & partner with LG Development Group, told Builder.
family homes on smaller lots with open floor plans, less

facade ornamentation, more everyday usable space and NATI] ONALO S WEBSI TE H
greater energy efficiency, Becaus.e therebs a steady

stream of large custom homes for wealthy clients, and ANEW LOO 0

first-time buyers scoop up smaller homes, mid-size Appraisal Institute's website, www.appraisalinstitute.org

homes may end up lacking in the market. Architectural has been refreshed ! The new

facades such as turrets, corbels and colonnades, consid- enhanced homepage and dropdown menus were de-

ered extravagant touches, are being eliminated from signed to make it easier to access the tools and benefits

homes, as are unnecessary volume spaces i such as a of your membership. Also, take advantage of the Al Fo-
two-storyentryi k nown as trophy spawmmisnew Al woul d say

the overall theme now i s lochtieraAl Commuhitiesof Prgotice Erhanced horhe- t e c t
Donovan Davis told Builder. page features include:

And although energy efficient building practices are mak- Reconfigured layout highlights more relevant Ap-

ing strides and green aesthetics have improved, some praisal Institute and industry news

architectural models still aNewdéfiCheadyg F¥our wPdebprdarndpdewn
For example, geodesic dome structures i spherical shell hand column instantly connects Al members

structures or a lattice shell based on a network of great and other key audiences (e.g. aspiring apprais-

circles lying on the surface of a sphere 7 will not be pop- ers, lenders, attorneys and others) to relevant

ping up in neighborhoods anytime soon, Doug Moslehi, content

director of field services at Resitect in St. Louis, told Quick links to the Al Professional Practice Center

Builder. The usefulness of rooms and practicality of and the Lum Library now appear in the top or-

kitchen and bathroom upgrades has become of utmost ange navigation bar

importance in the economic downturn, industry observ- Al Ser vi c e -fr€enonberis displayed | |

ers told Builder. Living rooms and dining rooms have prominently in the top right hand corner for easy

disappeared from most middle-class homes now that reference

architects are pressured to make every square foot us- New red button in the bottom left hand corner con-

able on a daily basis. Also, rarely used industrial-grade nects members directly to the Al

kitchen ranges and impractical spa tubs are diminishing Communities of Practice

from homes. AfiUse it or |l ose itd is the new motto for right
sized kitchens and baths, Builder reported.

As for new neighborhoods,

outlying master-planned communities breaking ground in

2011. Instead, builders are turning their attention to

smaller infill neighborhoods or homes in established

communities, Brian Brunhofer, founder of Meritus

Ho me s, told Builder. Al s o, i nsi de

a home. The streetscape and inclusion of parks, ameni-
ties and neighborhood connections to the community is
in demand, John M. Thatch, a principal with Dahlin
Group Architecture and Planning, told Builder.
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A Few Interesting Eminent

Looking for Employment!?

Domain Cases from 2010

The courts handed down a number of important decisions
relevant to Eminent Domain in 2010, including:

In Building Industry Association of Central California v.
County of Stanislaus, (--- Cal. Rptr.3d ----, Cal.App. 5
Dist., November 29, 2010), a court of appeal considered
the validity of a countyéos
tial developers to acquire agricultural conservation ease-
ments over an equivalent area of comparable farmland
as a condition of development. The court found the
countyds program is valid
conserving farmland, and did not run afoul of a statutory
prohibition on conditioning land use approval on the
grant of a conservation easement. (January 06, 2011 |
Bulletin No. 959776.1)

In City of San Jose v. Union Pacific Railroad, the Court
addressed the amount of compensation to which a rail-
road was entitled as a result of a street widening. While
the Court seemed to deviate from traditional fair market
value rules, on closer inspection, the Court simply ap-
plied a traditional highest and best use analysis, con-
cluding that when an agency acquires an easement
across a rail line for a street, nominal compensation is
appropriate since the taking has no measurable impact
on the underlying fee value.

In Tracy Joint Unified School District v. Pombo, the Court
clarified when attorneys' fees are recoverable by a prop-
erty owner. Where the agency's final offer is unreason-
able and the owner's final demand is reasonable, agen-
cies typically seek to avoid paying attorneys' fees by
asserting that they acted in "good faith." The Pombo
court concluded that mere "good faith" reliance on the
agency's appraisal is not enough; where the agency's
offer is way off, it will be on the hook for attorneys' fees
unless (i) the difference in the figures is due to a weighty
issue of law and (ii) the agency proves good faith efforts
to negotiate, including a showing that it took the owner's
appraisal into consideration in framing its final offer.

Clark -Wolcott Company is seeking an MAI or an ad-
vanced Associate Member of the Appraisal Institute for
potential employment on a fee-split basis. Good analyti-
cal and report writing skills are a must. Please send or e
-mail a resume, including a summary of work experience
and references, to:

requires re

P T OgIrchm presiiént
Clark-Wolcott Company, Inc.
11344 Coloma Road, Suite 245
Rancho Cordova, CA 95670
fliclafk® AaskRdlcBitbdnf

No telephone calls please.

as met hod d

CB Richard Ellis 7 Sacramento office is seeking a
Senior Commercial Appraiser.

CB Richard Ellis is the largest commercial real estate
services firm in the world offering a diverse range of ser-
vices including valuation, brokerage, mortgage lending,
and asset services. The firm employs over 29,000 em-
ployees within more than 425 principal offices in 64
countries. The Valuation and Advisory Services division
has over 400 professional real estate appraisers within
the U.S. The company offers a competitive fee split and
salary compensation package including 401K, medical,
dental, disability, education, licensing and dues reim-
bursement. Appraisers have increased efficiencies and
high volume production opportunities with a state-of-the-
art platform and a National web-based comp database.

The firm has an opening for a Senior Commercial Ap-
praiser in the Sacramento office. The position offers high
income potential on a competitive fee split basis. The
successful candidate will perform appraisals of high pro-
file commercial assignments throughout the Northern
California region.

Qualifications for the position require a California Gen-
eral Certified license and a four-year college degree, with
a minimum of five years commercial appraisal experi-
ence. Candidate must be proficient in Word and Excel
and have good writing skills.

Please submit resume with salary expectations to
donna.whitaker@cbre.com.

S

den-
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2011 Installation Dinner -November 18th 2010

A good time was had by All!

MAIs Chuck Bucaria, Stephen Rosenthal & George
Zengel

Dean Stahr, MAI; Dave Wraa, MAI; Cydney Bender-
Reents, MAI; Howard Pearson, MAI; along with Bob
Steed

Dave Wraa, MAI with Frank Molinari, SRA

Lorraine Bucaria with Richard Van Steenkiste, MAI
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